
#1  Create Powerful Descriptors of Your Business 

The consistent core of all communication about your business is based on the collection of powerful descriptors.  

Formally write down an exhaustive list of all the ways your business is unique and differentiates itself from com-

petitors.  Add to the list all the possible ways you compel prospects to buy from you rather than your competitors. 

#2  Design Attention-Grabbing Headlines 
The term “headline” would include the subject line of your emails, the first line of your social media posts, the 

title of your article, etc.  How do YOU decide which email, social media post, or article you are going to read?  

Have your headline include reference to a frustration, fear, want and/or aspiration of your target prospect.  

#3  Provide a Guarantee 
In this context, the definition of a guarantee is that which removes the most common concerns or objections a 

prospect has JUST before they are ready to buy.  Despite what you are thinking, you CAN come up with a 

guarantee, and a good one can create tremendous differentiation and really enhance sales. 

#4  Carefully Design Every Sales/Marketing Message 
What is said, how it is said, and in what order it is said can all be extremely important.  A 4-step message 

template that works every time is a message that first gets the prospect’s attention (an attention-grabbing 

headline as defined above), then creates an interest (ensures you have an answer to the issue raised in the 

headline), creates a desire (educates them), and then has a call-to-action (a low risk, easy next step). 

#5  Turn Your Business Card Into a Marketing Tool 
Use the front and back of your business card (in addition to your contact information).  Consider having the 

FRONT including such things as a powerful headline, your picture, links to videos, your social media, testimo-

nials, etc. and the BACK with links to valuable free information (such as videos, ebooks, etc.) 

#6  Network Effectively 
Whether you are comfortable with it or not, networking is a success factor for virtually any business.  Learn 

how to ensure it is an effective marketing tactic by downloading here my free ebook “Networking for Those 

Who Hate It!”. 

 
#7  Develop an Effective Website Landing Page 
In addition to a Website home page, there needs to be a separate landing page for each of your specific 

product/service offers.  A home page is the landing point to obtain all and general information about your 

business, but can distract from a specific marketing effort.  Design consistent with #4 above. 

#8  Establish Strategic Partners 
Strategic partners (sometimes called referral partners or joint venture partners) are other businesses that 

focus on the same target clients as you do but provide a different product or service.  Create some close rela-

tionships with such businesses and you will have the best possible source of referrals — i.e. referrals from 

another person who already has the trust of the referred prospect. 

#9  Utilize Effective Drip Campaigns 
Getting a prospect converted to a client is a long term process.  In fact, 80+% of prospects who buy do so 

somewhere between the 5th to 12th touch.  Don’t quit on prospects too early.  Stay in touch with your pro-

spects consistently and effectively long after that early “no” or “not now” response.   

#10  Have an Effective Process for Up-Selling and Cross-Selling 

Current Customers 
The most powerful way to increase the average sale per customer is to carefully design and implement an up-

sell (i.e. sell them more of or a higher value product/service) and cross-sell (i.e. sell them something additional 

that is related to what they have already decided to buy). 

Interested in More Information on No-Cost Strategies? 
Access a FREE video that further explores alternative no-cost strategies, 

as well as how to implement the top 3 no-cost strategies that work best 

for most businesses.  You may access it by CLICKING HERE. 
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